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KaK oTAU4YUTDb «Tennbin» nva
OT «XOJIO4HOro»: UCKYCCTBO
KBanndumkaumm B UT-npopaxkax

Mpogaxxkn B2B-peweHnin B T — 3To MapadoH, rae LeHa olmbKM Ha cTapTe
0CcobeHHO BblcOKa. Korga MeHeoykep HemnpaBuibHO KBanudbuumpyeT nua,
KOMMaHUA MOXXET NOTPaTUTb MecsLbl Ha HeabdEeKTMBHbIE MEPErOBOPbLI.

NccnepoBaHMa noaTrBepP>XOatoT. 71% nnpos TEPAKOT CBOKO LULEHHOCTb MMEHHO M13-3a

HEKOPPEKTHOM OLEHKW, NP 3TOM sales-cneymanmcTbl TpaTaT 50-60% paboyero

BpeMeHU Ha 06paboTKy 3aBeOMO HEeMepPCneKTUBHbIX KOHTAKTOB.

CuUTyauma ycrnoxxHaeTca Tem, 4to B NT-npodarkax LMK MPUHATUA peLlEHNIN

ocobeHHO gnuTenbHbIn. Mo gaHHbIM RAIN Croup (2022), Tonbko 24% NnaooB

O0EeVNCTBUTENbHO rOTOBbI K MOKyMnKe. OcTanbHble B0 NMPOCTo cobupatoT
MHbOpPMauMto, NMOO OTKIAAbIBAOT peLleHne Ha HeomnmpeaeeHHbIN CPOK.
MNpwn 3TOM 68% KOMMAHUM HE MMEIDT GOPMaNTM30BaHHbIX KPUTEPMEB OLLEHKMN,
paboTatoT MHTYMTMBHO, TOFAa KakK OpraHmM3aumMm ¢ YeTKOW CUCTEMOM

KBanudUKaLUMM NMO0B B 2-3 pas3a Yallle OOCTUIaoT MIaHOoBbIX MoKa3aTenew.

4YTO HA CAMOM AEJIE OENAET 1WA «TEMJ1biIM»

CTaHOapTHaga TMnonorma NMaoB oT SiriusDecisions BblaendaeT TpW KaTeropuu:
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1. MapkeTmHrosble nuabl (MQL) — Te, KTO NPOABAAIOT MHTEPEC, HO eLlle He roTOB
K B3aMMOLEeNCTBUIO.

2. KBanndumuympoBaHHblie ana npoaax (SQL) — nuabl, KOTOpble COOTBETCTBYIOT
6a30BbIM KPUTEPMAM FOTOBHOCTM K COENKE.

3. MpoayKT-kBanndmumpoBaHHblie (PQL) — ntoan, KoTopble akTUBHO TECTUPYHIOT

peweHne.

Ho Kak Ha MpaKTUKe OT/IMYUTb «TeMblv» NG OT MPOCTO BEXIMBOro cobecegHmKa?

MpusHak 1: KnneHT oco3HaeT cBolo Npobnemy. KntoyeBoe oTnmyme — 370
OCO3HAHHOCTb MPobAeMbl. ECn MoTeHUMaNbHbIM KITMEHT FrOBOPUT: «Mbl Tepsaem
30% NMOoB M13-3a NTOXOIO KOHTPOIS B BOPOHKE» — 3TO MPUHLUNMANbHO
oTnmyaeTcsa oT dpasbl «<HaMm MHTepecHbl CRM-cUcTeMbl». B MepBOM cnyyae KIneHT
npoLwlen atan n3y4yeHuMsa pbiHKa 1 ULLLET KOHKPEeTHOe peLlleHne, BO BTOPOM —

TOJTbKO Ha4YMHaeT 3TOT MyTb.

Mpu3Hak 2: FOTOBHOCTb 06¢Ccy)XaaTb 6l0mKeT. OOUNH 13 Ba)KHbIX MHOMKATOPOB
FOTOBHOCTM NnAa K caenke — 3To obcyxaeHume bogykeTta. CornacHo
nccnenoBaHuto McKinsey, 83% npoBanbHbIX caenok B T cBA3aHbl MMEHHO

C HecooTBeTCTBMEM GUMHAHCOBbLIX OXXMOAHUW. «TenNbl» NG BCerga rotos
06CyOUNTb KOHKPETHYIO CYMMY UMK AMana3oH 6togykeTa. Ecnn KNnMeHT ykioHaeTcs
OT pPa3roBopa O AeHbrax, CKopee BCero, peLleHme OTNIOXKEHO Ha HeomnpeaeneHHbIN

CPOK.
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MpusHak 3: BoBne4yeHHOCTb TPeTbUX Nuy B caenky. OcobeHHocTb NT-npooaxk —
B KO/IMYeCTBe BOBMleYeHHbIX N1, B cpefHeM B npouecce ydyacTByeTt

6,8 cTemkxonaepoB. ECNM KNMEeHT roTOB OpraHmM3oBaTb BCTpedy ¢ GUHAHCOBbBIM
anpekTopoM mnnm ClIO — 3TO CUMHas, YTO MPOLLEeCC MOKYMKW OBMKETCH

B MpPaBW/IbHOM HamMpaBieHUN. YKIOHUYMBbIE OTBETHI BpoAe «Mbl caMun pasbepemcsar

4HaCTO O3HA4YaloT, UTO MpPOoLeCC 3aTAHETCH.

Mpu3HakK 4: PeanbHble WLaru, a He NPoOCTO BEXJIMBOCTb. OLLMOKa MHOIMMX
MeHeOYXXepoB — MPUMHUMATb BEXTMBOCTb 3a MHTepecC. TUNmMyHaa cuTyaymsa: nocne
npeseHTaumm NT-onpeKTop 3a4aeT YTOUHAOLWME BOMPOChl U roBOpUT: «O4eHb
NepcrneKTUBHO, AaBaMTe oCTaHeMCA Ha CBA3U». OMNbITHbIM MeHeOXep NOHUMAET,
4TO 3TO MOBO[ 3a4aTb MPAMOM BOMPOC: «Kakme cnenytoume warm ¢ Ballem

CTOPOHbBI?» UK «HY>XHO N cCornacoBaHMe c ApyruMuy otToenamMmm?»
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